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ALCOHOLI C BEVERAGE CONTROL BOARD
+ + + + +

MVEETI NG

I N THE MATTER OF:

To Be Determ ned

(Fornerly-d ub Rendezvous) Fact -
Retail er CN Fi ndi ng
Li cense No. 90529 Heari ng

(Request to Extend
Saf ekeepi ng)

Novenber 5, 2014

The Al coholic Beverage Contr ol
Board net in the Al coholic Beverage Contro
Heari ng Room Reeves Buil ding, 2000 14th
Street, N.W, Suite 400S, Washi ngton, D.C.
20009, Chairperson Ruthanne Ml er,
pr esi di ng.

PRESENT:

RUTHANNE M LLER, Chai rperson
NI CK ALBERTI, Menber

DONALD BROOKS, Menber

HERVAN JONES, MEMBER

M KE SI LVERSTEI N, Menber
HECTOR RODRI GUEZ, Menber
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P-ROCEEDI-NGS

(2:27 p.m)

CHAl RPERSON M LLER: Wi ch t akes
us to Rendezvous, License No. 90529.

Good afternoon.

MR. DI CKSON: Good afternoon.

MS. DICKSON: Hello

CHAI RPERSON M LLER:  Coul d you
identify yourselves for the record, please?

M5. DI CKSON: Ildentify yourself.

MR DICKSON: Oh, |'m Ronald
Di ckson.

M5. DI CKSON:  Del ores Di ckson.

CHAI RPERSON M LLER:  Ckay. | know
we have seen you here before. So we basically
want to know what is happening wth your
search for a location. |Is that right?

MR. DI CKSON: Yes

CHAlI RPERSON M LLER:  Yes.

MR DICKSON: Well, we have
searched and searched and searched. W

finally canme up with two prospectives. W are

Neal R. Gross and Co., Inc.
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I n negotiation now with buying a building,
buyi ng a business that is already in existence
to nove our |icense.

We have contacted a nunber of
people in ABRA, Ms. Fletcher, whose conputer
was down for about oh, | guess, four to six
weeks. And so that put us back a little bit.
So now, we are in the financial stage of
getting it financed and hoping that everything
I's going to be snoothly.

CHAI RPERSON M LLER: Do you have a
contract or no?

MR. DI CKSON: Not a contract as of
yet .

CHAl RPERSON M LLER:  Ckay.

MR, DI CKSON: But we are tal king
to these people very diligently and actually
we are negotiating price right now.

CHAl RPERSON M LLER.  And what ki nd
of busi ness do they have?

MR DICKSON: It's the sane as we

have, the nude dancing |icense.

Neal R. Gross and Co., Inc.
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CHAl RPERSON M LLER.  (Oh.

MR DI CKSON:  Yes.

CHAl RPERSON M LLER:  Ch, okay.

MR. DI CKSON: And we are in the
process now to nmake sure that we can nove our
license in there, how we are going to do this.
W are negotiating. W are talking to the ABC
Board. Not ABC Board. | keep saying board.
Tal king to ABRA getting information that we
need, so we can nove forward as fast as
possi bl e, because we are very anxi ous and you
have been very patient wth us, the Board has,
and we are anxious to go into business.

Actually, to be honest with you,
I"'mtired of working for sonebody el se.

CHAIl RPERSON M LLER:  So are they
taking their |icense sonewhere el se?

MR DICKSON:. | didn't hear you,

CHAI RPERSON M LLER: Are they
taking their license sonewhere el se?

MR DI CKSON: That's what we are

Neal R. Gross and Co., Inc.
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negotiating nowif they are going to take it
or they are going to leave it. And if we can
-- if they do take theirs, can we go -- can we
take our license and nove it into that

| ocation? WIIl it be grandfathered in and so
forth.

CHAl RPERSON M LLER.  Right. Ckay.

MR DI CKSON:  Yes.

CHAl RPERSON M LLER  And did you
have anot her prospect?

MR. DI CKSON: W have one person
that is trying to -- who would like to buy it.
And you know, | don't know, | hate to say
this, but I don't know what they are going to
do, where they are going to nove it unless
t hey have got a building already. But they
are talking to us about buying it, but we
woul d rather use it ourselves.

CHAl RPERSON M LLER:  Yes, okay.

MR DI CKSON:  Yes.

CHAl RPERSON M LLER. Do ot hers

have questions? M. Jones?

Neal R. Gross and Co., Inc.
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MEMBER JONES: Thank you, Madam

Chair. So you have two --

COURT REPORTER |s your
m crophone on? |'msorry.

MEMBER JONES: You have two
potential options --

MR. DI CKSON: Yes, sir.

MEMBER JONES: -- right now. Can
you wal k nme through roughly what nonth and
year did these materialize into sonething
substantive?

So Option 1 is the existing
establ i shnent where you may be able to nove
into their location. Wen did you start
havi ng substantive di scussions with them about
this process?

MR, DICKSON: Let's see. This is
Novenber. |1'mgoing to say |ate August, early
Sept enber.

MEMBER JONES: O this year?

MR DI CKSON:  Yes.

MEMBER JONES: Okay. And the

Neal R. Gross and Co., Inc.
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second | ocation or the second option?

MR, DI CKSON: The second option
that just cane up recently about, oh, | would
say, COctober or Novenber. COctober, the mddle
of Cctober.

MEMBER JONES: (kay. So August
and Cctober of this year?

MR. DI CKSON: Yes, sir.

MEMBER JONES: Okay. So fairly
new, fairly early in the stages of the
process, correct?

MR. DI CKSON: Yes, sir.

MEMBER JONES: kay. So when you
I ndi cated you were involved in sone type of
process wth a bank to get financing or get
sonet hi ng approved, did | m sunderstand you?

MR DI CKSON: Ckay. \What we are
In the process of doing nowis we are
negotiating on two things. Price of the
establ i shnent or the building.

MEMBER JONES: Yes.

MR DI CKSON: And how nuch they

Neal R. Gross and Co., Inc.
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want for it. And then the bank is how much we
can get approved for. And so we know what we
have to put down, what we need to nove forward
with this.

MEMBER JONES: (Okay. So right
now, you do not have a settled asking price,
so you don't have good information to give to
the bank in order to cone up with that nunber
yet, correct?

MR DICKSON:. W have a price that
t hey want, vyes.

MEMBER JONES: Ckay.

MR DICKSON:. But the thing is we
don't want to pay that nmuch. |[|f we can get
away wth it, we don't want to pay that nuch.
You know, nobody wants to pay whew - -

MEMBER JONES: You don't have to
go into detail. I'mjust trying to
under st and.

MR DI CKSON:  Yes.

MEMBER JONES: |I'mtrying to

understand the -- how you understand the

Neal R. Gross and Co., Inc.
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process that you are doi ng now.

MR. DI CKSON: Ri ght.

MEMBER JONES: And so you have a
price that they have definitively said we w |
sell you this, whatever this is, for this
price?

MR, DI CKSON: Ri ght.

MEMBER JONES: However, you are
not confortable with that price.

MR. DI CKSON: Exactly.

MEMBER JONES: Nonet hel ess, you
are going to the bank with that price in mnd
to figure out how nuch they woul d approve you
for?

MR DI CKSON: Wwell --

MEMBER JONES: To see if you would
ever get to the point where you could hey,
cone up wth sonme of your own cash, use sone
of the bank's cash to make this happen or are
you telling us that you really don't have a
nunber for the sale that you are confortable

wth and you are still trying to figure that

Neal R. Gross and Co., Inc.
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out ?

In other words, you really don't
have a deal ?

MR DI CKSON: Ckay. W do have a
deal , yes.

MEMBER JONES: Gkay. Al right.

MR DICKSON:. But the thing is, as
all banks do, they want to check it out first.

MEMBER JONES: So you have gone to
the bank wth that nunber?

MR. DI CKSON: Yes, sir.

MEMBER JONES: And if the bank is
able to approve you at sone rate or sone
| evel, then you are expressing to us today
that you would be willing and able to nove
forward with that, with the bank, with this
price that you have in front of you today?

MR DI CKSON: Ckay. Ckay. Yes.

MEMBER JONES: So I'Il tell you
where I'mcomng from \Wat | don't want to
hear later is oh, we had this price that we

told you we had --

Neal R. Gross and Co., Inc.
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MR. DI CKSON: Yes.

MEMBER JONES: -- but we really
weren't that confortable wth it when we net
with you that tine. So when we went back to
them we tried to negotiate a | ower price and
we couldn't find a neeting point.

MR DICKSON: | see what you are
sayi ng.

MEMBER JONES: Regardl ess of what
the bank is approving or not approving, really
what it sits at is what are you confortable
Wit h.

MR, DI CKSON: Right.

MEMBER JONES: So | kind of get
the feeling you are really not confortable
with the price and | kind of get the feeling
that you are probably going to go back to the
owners and say hey, can we work sonet hi ng out
here? This is really independent of what is
actual ly happening with the bank. It's really
your confort |evel

MR. DI CKSON: Yes.

Neal R. Gross and Co., Inc.
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MEMBER JONES: But |'mnot getting

a sense that you are really confortable with
that price. Am| off base?

MR. DICKSON: W are confortable
wth the price, yes.

MEMBER JONES: Ckay. So you have
a deal ?

MR, DI CKSON: Ri ght.

MEMBER JONES: (Ckay.

MR DICKSON. Basically. W have
a deal, yes.

MEMBER JONES: (Ckay.

MR DICKSON:. But the thing is we
would like to lower that price, yes. |'mnot
sayi ng, you know, hey --

MEMBER JONES: But if you are not
able to lower the price, you are still going
to nove forward with the deal ?

MR, DI CKSON:  Yes.

MEMBER JONES: (Ckay. Thank you.
Thank you, Madam Chair.

CHAI RPERSON M LLER:  Ckay.

Neal R. Gross and Co., Inc.
202-234-4433 Washington DC www.nealrgross.com
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O hers? M. Rodriguez or no?

MEMBER RODRI GUEZ: |I'Il pass right
NOW.
CHAl RPERSON M LLER: M. Brooks?
MEMBER BROOKS: No. |'mjust
curi ous.

CHAl RPERSON M LLER:  Go ahead.

MEMBER BROOKS: So do they know
that you are going to nove forward with the
deal if the price is not what you want it to
be?

MR DICKSON: | would say no,
because nobody knows if they are or they
aren't. They know that we are very
Interested. W are very, very, very
I nt erest ed.

MEMBER RODRI GUEZ:  (Ckay.

MR DICKSON. And we are going to
take it, yes. But we know that, but they
aren't -- they don't know that.

MEMBER RODRI GUEZ: (Oh, okay.

Wll, that's the question.

Neal R. Gross and Co., Inc.
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MR DI CKSON: Ckay.

MEMBER RODRI GUEZ: Yes. (Ckay.
Al right.

CHAl RPERSON M LLER:  Any ot her
guesti ons?

MEMBER JONES: So if that path
doesn't bear fruit for whatever reason
because | think you indicated there are still
sone chall enges with what they are going to do
with their existing license, how they are
going to handle that, etcetera, given that you
have Pl an B.

And |I'm saying Plan B because | am
maki ng the assunption that that is not your
preferred option. Your preferred optionis to
buy the existing and then nove your operations
into the existing with your |icense or use
their license and do sonething else with
yours. |'mnot totally clear on that. But
ei ther way, your Plan Ais to nove into an
exi sting operating establishnent.

MR. DI CKSON: Yes.

Neal R. Gross and Co., Inc.
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VEMBER JONES: I f there doesn't

wor k out, you have a Plan B. Are you worKking
both Plan A and Plan B in parallel?

MR, DI CKSON: Yes, we are, yes.

MEMBER JONES: (kay. So what is
i nvolved in Plan B?

MR DICKSON. Ckay. Plan Bis to
sell the license, if we are allowed to sel
that license, that's Plan B.

MEMBER JONES: Okay. So you have
identified an individual and/or entity that is
interested in purchasing your license as is?

MR, DI CKSON: Right.

MEMBER JONES: Ckay.

MS. DI CKSON:  Yes.

MEMBER JONES: |s there anything
that you have that is docunented, i.e., do you
have a draft? Not that | want to see it. |
just want to know i f you have exchanged
paperwor k between you and the other party to
say hey, we would be willing to sell this to

you at this price and they have said yes.

Neal R. Gross and Co., Inc.

202-234-4433 Washington DC www.nealrgross.com




10

11

12

13

14

15

16

17

18

19

20

21

22

Page 16

see that nunber on that piece of paper and I
can buy that from you.

MR. DICKSON: It has all been
verbal so far

MEMBER JONES: It's all been
verbal so far

MR. DI CKSON:  Yes.

MEMBER JONES: Ckay. All right.
Thank you. Thank you, Madam Chair.

CHAI RPERSON M LLER:  Ckay.
Anybody el se? Anything else you want to say?
Questions? Ckay.

So | think if | understand
correctly, is there a request to extend the
saf ekeepi ng before us?

MR. DI CKSON: Yes. We would Ilike
to extend it, so we can get this process over
Wi th as quickly as possible.

CHAI RPERSON M LLER:  Ri ght.

MR. DI CKSON:  And | would say, |
don't know, |'m hoping ASAP, but | would like

to do it tonorrow or yesterday, to be honest

Neal R. Gross and Co., Inc.
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w th you.

CHAl RPERSON M LLER. It has been a
while, | know.

MR DI CKSON:  Yes.

CHAI RPERSON M LLER:  So |' m not
sure what Board Menbers are inclined. W
often do it in six nonth increnents.

MR. DI CKSON:  Ckay.

MEMBER JONES: Yes, nma' am

CHAl RPERSON M LLER:  So at t hat
poi nt, you should probably be done.

MR, DI CKSON:  Shoul d be done and
runni ng, yes.

MS. DI CKSON:  Yes.

MR, DI CKSON:  Up and runni ng.

CHAl RPERSON M LLER  Ckay. Al
right. So then I'mgoing to nove to extend
the tinme in safekeeping for this license for
a period of six nonths. Do | have a second?

MEMBER BROCKS: Second.

CHAl RPERSON M LLER. M. Brooks

has seconded the notion.

Neal R. Gross and Co., Inc.
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Al those in favor say aye.

ALL: Aye.

CHAl RPERSON M LLER.  All those
opposed? All those abstaining? So the notion
passes 6-0-0. Ckay. Best of luck to you.

MR DI CKSON: Ckay. Thank you.
Thank you very nuch

M5. DI CKSON: Thank you all so
much.

CHAl RPERSON M LLER:  Thank you.

(Wher eupon, the Fact-Findi ng
Hearing in the above-entitled matter was

concluded at 2:39 p.m)

Neal R. Gross and Co., Inc.
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